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	Example 1
Business name:
	Example 2
Business name:

	Identify the e-Business model(s) used (B2C, B2B, C2B, C2C?)

	
	

	Outline the use of e-Business model(s) by each business

	
	




	Analysis of the benefits of e-business for the customer value proposition of each business

	Business 1
	Business 2

	How the use of e-business model(s) supports/enables the business’s customer value proposition
	How the use of e-business model(s) supports/enables the business’s customer value proposition






